
Not-for-Profit healthcare organizations are facing challenges on all fronts.  Not only is the 

healthcare investing environment volatile but healthcare systems are trying to manage costs 

while protecting its resources. Highland’s investment programs are customized to your needs 

and objectives, supported by tools, technology and a keen understanding of  market 

conditions.  We have teams specifically dedicated to our healthcare clients and have 

pioneered tools to optimize portfolio construction: CORE Vantage and Peer Vantage.

What is CORE Vantage?

Comprehensive Organizational Risk Evaluation (CORE) Vantage is an internal 

tool  Highland  uses  to  gauge  the  impact  of  differing  asset  allocation 

scenarios  on  a  healthcare  portfolio.   This  resource  is  also  helpful  in 

determining whether an organization can take on more risk in favor of 

increased return.

What is Peer Vantage?

Peer Vantage is one piece of Highland’s Enterprise Risk Management 

model.  We maintain a database of over 400 healthcare systems. Utilizing 

this database, we can create customized  peer groups for comparison 

based on credit rating, census data, financials, asset allocation (operation 

or pension), or funded status.  Gaining perspective on peer organizations 

can provide relevant insights.
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The Highland Process

Through Highland’s Enterprise Risk Management Review (Core Vantage) process, Highland assesses 
the financial profile of the organization alongside peer medians, while incorporating the credit ratings 
process into our analysis. We then look to recommend any changes to the current allocation and stress 
test the scenarios to see what impact the changes will have on the organization’s balance sheet and 
financial ratios. Additionally, we can incorporate long- range financial forecasts to determine if there are 
potential liquidity needs within the portfolio or changes to capital structure that we should be aware 
of prior to making any asset allocation  recommendations.  Highland  also  has  the  ability  to  
integrate  defined benefit/pension plan portfolios into our model to help quantify funded status 
volatility and its impact to the balance alongside the operating portfolio.

Informed Decision Making

We believe our approach to portfolio construction is unique. Not only do we understand the importance 
of integrating balance sheet and operations to generate a total return to meet the system’s mission, but 
we also know that this is an ongoing process, and we must integrate industry changes to achieve an 
understanding of true enterprise risk. Highland’s consultants work with our dedicated hospital analytics 
team to carefully craft a portfolio that meets the individual needs and objectives of each client.  The 
result is a solution that aids in strategic planning and provides our clients with a deeper perspective on 
asset allocation and risk.
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Forward Looking Projections
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Highland’s Methodology Behind CORE Vantage and PEER Vantage



Internal Use

This publication has been prepared by the staff of Highland Associates, Inc. for distribution to, among others,
Highland Associates, Inc. clients. Highland Associates is registered with the United States Security and
Exchange Commission under the Investment Advisors Act of 1940. Highland Associates is a wholly owned
subsidiary of Regions Bank, which in turn is a wholly owned subsidiary of Regions Financial Corporation. The
information and material contained herein is provided solely for general information purposes only. To the
extent these materials reference Regions Bank data, such materials are not intended to be reflective or
indicative of, and should not be relied upon as, the results of operations, financial conditions or performance
of Regions Bank. Unless otherwise specifically stated, any views, opinions, analyses, estimates and strategies,
as the case may be (“views"), expressed in this content are those of the respective authors and speakers
named in those pieces and may differ from those of Regions Bank and/or other Regions Bank employees and
affiliates. Views and estimates constitute our judgment as of the date of these materials, are often based on
current market conditions, and are subject to change without notice. Any examples used are generic,
hypothetical and for illustration purposes only. Any prices/quotes/statistics included have been obtained from
sources believed to be reliable, but Highland Associates, Inc. does not warrant their completeness or
accuracy. This information in no way constitutes research and should not be treated as such. The views
expressed herein should not be construed as individual investment advice for any particular person or entity
and are not intended as recommendations of particular securities, financial instruments, strategies or banking
services for a particular person or entity. The names and marks of other companies or their services or
products may be the trademarks of their owners and are used only to identify such companies or their
services or products and not to indicate endorsement, sponsorship, or ownership by Regions or Highland
Associates. Employees of Highland Associates, Inc., may have positions in securities or their derivatives that
may be mentioned in this report. Additionally, Highland’s clients and companies affiliated with Highland
Associates may hold positions in the mentioned companies in their portfolios or strategies. This material does
not constitute an offer or an invitation by or on behalf of Highland Associates to any person or entity to buy or
sell any security or financial instrument or engage in any banking service. Nothing in these materials
constitutes investment, legal, accounting or tax advice.

Neither Regions Bank nor Regions Asset Management (collectively, “Regions”) are registered municipal
advisors nor provide advice to municipal entities or obligated persons with respect to municipal financial
products or the issuance of municipal securities (including regarding the structure, timing, terms and similar
matters concerning municipal financial products or municipal securities issuances) or engage in the
solicitation of municipal entities or obligated persons for such services. With respect to this presentation and
any other information, materials or communications provided by Regions, (a) Regions is not recommending
an action to any municipal entity or obligated person, (b) Regions is not acting as an advisor to any municipal
entity or obligated person and does not owe a fiduciary duty pursuant to Section 15B of the Securities
Exchange Act of 1934 to any municipal entity or obligated person with respect to such presentation,
information, materials or communications, (c) Regions is acting for its own interests, and (d) you should discuss
this presentation and any such other information, materials or communications with any and all internal and
external advisors and experts that you deem appropriate before acting on this presentation or any such other
information, materials or communications. Source: Bloomberg Index Services Limited. BLOOMBERG® is a
trademark and service mark of Bloomberg Finance L.P. and its affiliates (collectively “Bloomberg”).
BARCLAYS® is a trademark and service mark of Barclays Bank Plc (collectively with its affiliates, “Barclays”),
used under license. Bloomberg or Bloomberg’s licensors, including Barclays, own all proprietary rights in the
Bloomberg Barclays Indices. Neither Bloomberg nor Barclays approves or endorses this material or guarantees
the accuracy or completeness of any information herein, or makes any warranty, express or implied, as to the
results to be obtained therefrom and, to the maximum extent allowed by law, neither shall have any liability or
responsibility for injury or damages arising in connection therewith.
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